
 

1. I’m looking for 3 B’s. Which is the best option for YOU? 

2. Do you have what it takes to be my BUSINESS PARTNER?   
When you have these 3, everything else can be taught!  Are you teachable? 

 
3. After you purchase your Starter Kit, you have 3 options? 

BASIC CUSTOMER 
(LOVE the PRODUCT...appreciate  

EXCELLENT service… 
willing to pay FULL price. 

BFF 
(LOVE the product...LOVE a BARGAIN & 
DISCOUNTS...willing to share me with 

friends & family a couple times per year.) 

BUSINESS PARTNERS 
(50% OFF for the rest of your life... 

unlimited income potential… 
freedom & flexibility!) 

Honesty & integrity Love for the product & people Work ethic 

Don’t sell anything                       
& buy your product 50% 

Sell to friends & family  
to earn a little extra cash 

Work it as a business.                
Have more time & money to  

spend on your priorities! 



MARY KAY asks us to  

PASS IT ON!!!  
Women at your shows will 
fall into 1 of 3 categories.  

 
BASIC CUSTOMERS,   
BFF’S (hostesses),    
Business Partners.  

 
One Consultant can only 
handle about 100 really 

good  customers.  So, your 
strategy becomes  finding 
Business Partners at your 
shows—Hostesses and                 
others who are really                

excited about the product .  
This is how you                

duplicate yourself!                            
1 out of 5 that you share 

with will get started. 

4% commission 
starting with your 
first team member.   
Increases to 9-13% 
when you build to      
a team of 5 + $50  
BONUSES on each 

qualified recruit! 
Up to 26% as a  

Director! 

Additio
nal in

come fro
m team building! 

Save yo
ur fami

ly  

on aver
age  

about $
_______

__ 

per yea
r!   

(car pa
yment x

12)  

 

Mary Ka
y will 

 

also pa
y your 

 

tags, t
ax, and

 

most of
 your  

insuran
ce. 

 
 

 



TIME STUDY 
We all are given 168 hours per week.  What determines our effectiveness  

is how we use those precious hours.  
 

Let’s see how you are spending your time and very importantly,  
is it taking you where you want to go? 

 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
What do you like BEST about what you do now? 
 
 
 
What would you change if you could? 
 
 
 
What are your top priorities?  What’s most important to you? 
 
 
 
What was it that you always said you’d love to do if you had more time or money?  
 
  
 
One year from now, if time and money were no object, what would you want?  DREAM BIG!!! 
 

 
 
 

How many hours per week do you 
spend on each: 

Example:  

Sleep  56  

Personal time (getting ready, 
hair, makeup, etc.)  

7  

Church  2  

Cleaning & shopping 10  

Family, social, me time 35  

Work 40  

Me time (exercising, prayer, quiet 

time, journaling, etc.) 
7  

Other *  

TOTAL 157 *** 

Subtract from 168 hours 11  

“Most people merely SURVIVE  
as opposed to THRIVE in their lives. 

They get caught up in the  
‘hamster wheel of survival mode.’  

This can be the thief of your DREAMS! 
The saddest thing that could  

happen to us at the end of our life is to 
look back in regret and wonder  

“What could have been if only…?” 
In most cases, having more TIME or 

MONEY would truly make a difference!  
We can show you how to have BOTH!”  

-SSD Melissa A. Mays 
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